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Introducing New Rates and Underwriting Enhancements
on West Coast Life’s Focus Term Series!

West Coast Life Insurance Company is pleased to announce new rates on the Focus Term Series. The
Focus Term Series offers a highly competitive portfolio of term products and can be quoted for sales as of
January 14, 2008.

The focus of this rate adjustment is to further strengthen the already excellent position West Coast Life
maintains in the standard risk classification. Significant decreases have been made in the Male Standard,
ages 50-70 term portfolio. We can say that although there are instances of rate increases, most of our
competitive rates in the Super Preferred and Preferred NT classes have remained the same. Check out
some of our price reductions in these “before and after” sample rates:

Focus 15: Male 66 SNT $1,000,000: new annual premium is $13,630, old annual premium was $15,050
Focus 20: Male 63 SNT $100,000: new annual premium is $1,612, old annual premium was $1,809
Focus 20: Male 65 SNT $1,000,000: new annual premium is $18,110, old annual premium was $19,900
Focus 20: Male 65 SNT $100,000: new annual premium is $2,079, old annual premium was $2,474
Focus 25: Female 52 SP $500,000: new annual premium is $1,355, old annual premium was $1,440

In addition to the new portfolio of rates, we have made some underwriting enhancements applicable to the
Preferred Criteria, Age and Amount Requirement chart and the introduction of a Senior Underwriting
Program.

With best of the industry underwriting philosophy combined with technology-driven application processes,
personalized service, responsiveness, and a general “Ease of Doing Business” philosophy, West Coast

Life is the obvious choice for 2008.

Cordially,

[l

Mark S. Rush
Senior Vice President
Marketing
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Focus Term Series - January 14, 2008

The Focus Term Series Portfolio

The Focus Term Series, policy form #051131700, is a level death benefit term life insurance policy with
guaranteed level premiums for the initial term period.

Rates
The Focus Term Series uses an Age Nearest Birthday premium calculation.

State Approvals

Approved in all states that West Coast Life is licensed with exception of Washington and Oregon. Applications
for Washington and Oregon will continue to be issued with the old Focus Term Series Rates. A communication
will be sent when each state has approved the January 14, 2008 Focus Term Series.

Transition Rules — General Business

Formal applications for the old Focus Term Series rates must be signed and dated by January 18, 2008.

Applications dated on or after January 19, 2008 will be issued with the new Focus Term Series rates. However,
if requested on page 1 of the application under Plan of Insurance, we will issue the Focus Term Series policy at
the old rates, but the application must be received in the Home Office by February 18, 2008.

Transition Rules — TeleLifeS™ Applications

TeleLife paper pre-apps will use the old Focus Term Series rates if the pre-app is written by January 18, 2008
and signed by Agent and Client. Otherwise, new rates will apply.

There will be a 90-day window for applications/interviews that had been started prior to January 18, 2008 to
receive old rates if completed within those 90 days.

Face Amount Bands & Policy Fees

Band 1 - $100,000 - $249,999 Policy Fee - $60 (fully commissionable)
Band 2 - $250,000 - $999,999 Policy Fee - $50 (non-commissionable)
Band 3 - $1,000,000 + Policy Fee - $50 (non-commissionable)
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Agent Level Compensation

There are no changes in the agent level compensation.

Rate Classifications

4 Rate Classes Available:

Issue Ages

Super Preferred NonTobacco
Preferred NonTobacco
Standard NonTobacco
Standard Tobacco

Communication
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Issue Ages — Washington

Product | Sex | SYPe' | preferred Non- | +obacco
Preferred Tobacco
Focus Term-10 | M/F 18-80 18-85 15-85 18-80
Focus Term-15 | M 18-77 18-77 15-75 18-70
Focus Term-15 F 18-77 18-77 15-77 18-75
Focus Term-20 | M 18-68 18-68 15-68 18-63
Focus Term-20 F 18-68 18-68 15-68 18-66
Focus Term-25 | M 18-60 18-60 15-57 18-53
Focus Term-25 F 18-60 18-60 15-60 18-55
Focus Term-30 | M 18-55 18-55 15-53 18-46
Focus Term-30 F 18-56 18-56 15-56 18-50
Product Sex Super | o eferred | - N°" | Tobacco
Preferred Tobacco
Focus Term-10 M/F 18-70 18-70 15-70 18-70
Focus Term-15 M/F 18-65 18-65 15-65 18-65
Focus Term-20 M/F 18-60 18-60 15-60 18-60
Focus Term-25 M 18-55 18-55 15-55 18-53
Focus Term-25 F 18-55 18-55 15-55 18-55
Focus Term-30 M 18-50 18-50 15-50 18-46
Focus Term-30 F 18-50 18-50 15-50 18-50

Substandard Premiums

Substandard Premiums will continue to remain competitively priced at 25% per table ranging from Table A
at 25% to Table H at 200%. Permanent flat extras are commissionable. Temporary flat extras are

non-commissionable.
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Conversion Periods

With the Focus Term Series, we are encouraging policy owners to convert their term coverage sooner.
Converting their policy at an earlier age means lower Universal Life premiums for the client and new first
year commission to the agent sooner. Please see below for conversion period guidelines:

Plan Conversion Period
Focus Term-10 10 years, but before age 75
Focus Term-15 15 years, but before age 75
Focus Term-20 20 years, but before age 75
Focus Term-25 20 years, but before age 75
Focus Term-30 20 years, but before age 75

Riders
Riders available for the Focus Term Series include:
Accelerated Death Benefit (automatically included) Form #962096200 or #002096200

Accidental Death Benefit (optional) Form #8301-7110 or #00219890
e Agerange — 18-65
e Maximum amount lesser of base face amount or $250,000

Waiver of Premium (optional) Form #8301-8110 or #002198800
e Agerange — 18-55
e Maximum limit not allowed on policies with over $2,000,000 face amount

Child Rider (optional) Form #052122400
e Age range — 18-64 primary insured, 15 days to 18 years child
e Minimum amount — 1 unit
e Maximum amount — 20 units

*Riders not available in all states. Check the state approval list under “Rate Books and Product Info” in
the Agent Center of www.westcoastlife.com for availability.

Standard/Substandard Underwriting

Remember! With the Focus Term Series we offer highly competitive underwriting in the Standard and
moderately Substandard risk classifications starting with one of the industries most liberal build charts.
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Introducing Senior Underwriting

In an on-going effort to provide you with competitive solutions to help meet your clients’ needs, West Coast
Life is pleased to introduce a program to improve the opportunity for applicants over age 70 to obtain
Super Preferred and Preferred rate risk classifications. The program is designed to give consideration to
positive factors in the applicant’s overall health picture.

Applicants over age 70 will be asked to provide two additional items: The Activities Questionnaire (AQ) and
the Landmark Drawing Copy Test (LDCT), both of which will be administered by an examiner during the
normal examination process.

Successful completion will allow the applicant over the age 70 to take advantage of our new, relaxed
guidelines in areas such as Blood Pressure, Cholesterol and Build. Please refer to the “new” Super Preferred
and Preferred Guidelines for proposed insured over Age 70 that is included in the Underwriting Guide.

We will immediately begin assessing all eligible internal cases and newly submitted applications using our
new senior protocol. We are going to be flexible in our administration of this program with a 60-day phase in
period.

Please refer to the upcoming bulletin announcing this program in more detail.

Underwriting Enhancements

Preferred Guideline, under DRIVING:

We have improved this requirement to now state “Not available if three (3) or more moving violations in the
last three years or if any DUI or reckless driving in the last five years.” This means that an applicant can now
have two (2) or less moving violations and still qualify for Preferred Risk Class under this provision.

Age and Amount Medical Requirements:

For ages 41-60, we liberalized our Treadmill requirement at certain amounts. Refer to the Age and Amount
Requirement Chart in the Underwriting Guide.

WinFlex Update

Desktop users of WinFlex software may run an Internet update on January 14, 2008 to quote the new Focus
Term Series. Update will be WinFlex version 6.71.03 and company version 6.06.61.

WinFlex Web users require no action.

Remember! WinFlex web is very convenient to use. The program is automatically updated and takes up no
room on your computer hard drive. It is easy to register and it is FREE!
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Materials

Electronic versions of below materials are now available for download at www.westcoastlife.com and can be
ordered from the warehouse:

e Guide to Initial Underwriting (W-8507, 1/2008) agent use

Focus Term Series Rate Book (M-0027) agent use

Product Summary Guide (A-1002) agent use

Focus Term Series lllustration Cover (M-0028) consumer use
Focus Term Series Consumer Brochure (M-0026) consumer use

Go to the “Rate Book and Product Info” section in the Agent Center of www.westcoastlife.com to download.
To order hard copies, go to “Order Supplies” in the Agent Center of www.westcoastlife.com to place your
orders.

Questions?
Agents: Please contact your BGA
BGAs: Please contact your Regional Representative

Policy form #051131700 is a level death benefit term policy to age 100 issued by West Coast Life Insurance Company (San
Francisco, CA). Premiu[Sns increase annually after initial guaranteed premium period. Exclusions and limitations may apply.
Read Focus Term Series  policy contracts for full description of terms, conditions and benefits. Products, product features and
riders may vary and are not available in all states. Subject to underwriting. Up to 2 year contestable and suicide period. Benefits
adjusted for misstatements of age or sex.
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